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ABOUT US
Steel Aviation was founded in 2001 by Jaime Steel-Potter, who
had a strong desire to help aircraft buyers and sellers meet
their dreams and goals. Jaime comes from a family rich in
aviation history and tradition. Both her father and grandfather
are pilots. She didn’t grow living the traditional lifestyle of a
child. In fact, she spent most of the time in a hangar. Instead
of playing with dolls, she played with directional gyros,
and instead of reading library books, she read log books.
Growing up with all this knowledge and experience has helped
dramatically with what she does best: Selling airplanes!
Jaime wants people to know she is not your typical aircraft
broker. Top reputations take years. After thousands of
transactions, Steel Aviation is the company you can trust. We
set the standard so many try to follow.
Steel Aviation chooses to think outside the box. The company also has a strong international
presence within the aviation industry - We don’t just sell aircrafts to who we presume would
be the typical buyer. This allows so many more doors to be opened. In fact, Steel Aviation has
completed hundreds of international transactions. Brazil, Australia and even to Europe just to
name a few! Steel Aviation plans to sell your aircraft, not just list it.
We do not consider our company an aircraft sales company - We are an aviation marketing
company that sells aircraft. Steel Aviation employs professional marketing firms to ensure our
efforts are the most effective. From advertisements with mainstream sources like Trade-A-Plane
to expensive front page corporate style advertising with Controller, your aircraft gets all the
exposure it needs to get it sold.
We cannot say that every transaction is simple; however we strive to make the process as
smooth for our clients as possible. With respect given to both the buyer and the seller, one of
our highest compliments is often, “Wow that was easy!” This is what we strive to do. We find
that constant, upfront planning is the key to efficient transactions.
Steel Aviation is located at Phillipsburg Airport (3i7) in Phillipsburg, Ohio. Phillipsburg airport is a
lively place, where changes are constantly happening. We have two large hangars to house your
aircraft should you prefer a totally hands-off experience. You may hangar your aircraft with us
during the sale process. Located just 7 miles west of Dayton International Airport, our customers
have easy access to all major airlines, allowing potential buyers many options to view your
aircraft. We advise to make small investments when selling your aircraft, such as replacing wingwalks, handles etc. Not only will these small changes typically double your investment when
selling, but the aircraft will attract more buyers, also. This means that your aircraft will spend
less time on the market!
Steel Aviation also specializes in aircraft renovations. This stretches
back many more years, as this industry has been a family tradition.
Danny Potter, Jaime’s husband, is in charge of the aircraft painting
process. Danny and his team are capable of creating some of the most
mind-blowing paint schemes! Steel Aviation can also do maintenance
and avionic upgrades!
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MARKETING YOUR AIRCRAFT
Aircraft Presentation
You never get a second chance to make a first impression! At Steel
Aviation, this is never an issue. We always start out with ensuring
that the aircraft is presented well. If you choose to list your aircraft
with us, we will fly our Media Specialist out to take professional
photographs and videos of your aircraft. Not only will your aircraft
receive stunning photographs and videos, a 360-degree picture will
be taken, where potential customers can explore the cockpit in a
life-like interactive viewing on social media. This is just an example
of how Steel Aviation will go the extra mile to market your aircraft in
the most effective way.
Our Media Specialist will also take pictures of all logbooks, weight
and balance, and any other important information. At Steel Aviation,
we make sure that these documents are readily available online and
can be seen by potential buyers.
Allowing our Media Specialist to be in control of all photographs and videos taken enables
consistent results. Having professionally taken photographs and videos can be the difference
between an aircraft selling and not selling. Our online pictures are beautifully edited, and all of
them will include a Steel Aviation watermark - leading buyers to our contact information. Be sure
to check our website and social media accounts to see our stunning uses of multimedia!
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MARKETING YOUR AIRCRAFT
Our Website
The Steel Aviation website has quickly become one of the most popular sales sites in aviation
with hundreds of visitors daily. The website is extremely user friendly, and potential buyers can
view all aircrafts for sale with just one click. It’s that simple! Each aircraft has it’s own sales page
that is filled with information. Stunning, full-screen images will be on display, as well as a fullscreen video. It is the perfect online showroom to sell any aircraft! Not only can potential buyers
see these beautiful airplanes, but they have access to online PDF’s of each aircraft’s logbooks
and weight and balance information. Having access to this vital information with just an added
click gives buyers the confidence they need to purchase any aircraft. This is a feature that
buyers have expressed their love for, and it is the exact reason why Steel Aviation has so many
returning customers. Check our website below!
www.steelaviation.com
Social Media - Be Sure To Like & Follow Us!
Social Media is a fantastic marketing tool. Although many people search our website and other
great marketing companies, social media has the capability of showing potential buyers aircrafts
without them making a search. Steel Aviation has made the most of this opportunity, and
currently possesses thousands of followers across Facebook, Twitter, Instagram and LinkedIn.
As well as posting new aircrafts on our website, we will also advertise them on our social media
accounts. Using unique features like hashtags and paid advertisements, we will do everything in
our power to reach out to as many people as possible. Facebook has a unique feature that allows
360-degree pictures to be posted, where our followers can scroll around the cockpit, creating a
life-like interactive viewing. If viewing these images on smart phones or tablets, the technology
allows users to view 360-degree images by just moving their device!

We also post aircrafts for sale into specific aviation groups and pages, which allows us to reach
out to even more potential buyers. Even though social media is a great, inexpensive marketing
tool, it takes years of continuous online presence and dedication to reach a high number of
followers. As well as posting stunning images and jaw-dropping videos, our Media Specialist is
able to produce eye-grabbing advertisements that are sure to acquire anyone’s attention!
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What Are the Risk Factors of

Selling Aircrafts?
Fraud

Time Wasted

Fraud is real, and scams can
easily occur within any aircraft
sale. They can be difficult to
distinguish, and the results are
often very costly.

Many people are interested in
buying aircrafts, but only a few
are qualified to make the
purchase. Don’t miss out on
your new buyer!

Low Selling Price

Sitting Aircraft

Buyer’s enjoy the stability
offered by large sales
companies. This is why Steel
Aviation can sell aircrafts for a
higher than average price.

An aircraft that refuses to sell
can be very costly in the long
run. Aircrafts that sell with
Steel Aviation spend a lot less
time on the market.

Maintenance Issues

Document Issues

What could be worse than an
aircraft needing maintenance
when trying to sell? Steel
Aviation ensures any aircraft
issues will be dealt with.

Purchase agreements may not
be legally binding, or papers
could be filed incorrectly. This
could expose them to liability;
lasting far after the sale.

Insurance Dilemmas

Aircraft viewing

Aircraft insurances typically do
not include demo coverage.
Steel Aviation has insurance
that allows demo flights, so
buyers are not restricted.

Being flexible with a buyer’s
schedule will ensure the best
chance for a sale. However, it
can be difficult for individual
sellers to always find the time.

Choosing to Sell With Steel Aviation

Can Eliminate All Of These Risks

WHY CHOOSE STEEL AVIATION?
Our Commitment
Steel Aviation has invested thousands of dollars in a communication system that allows us to
keep up with all inquiries about your aircraft. A member of our sales team is always available
after hours and on weekends to speak to potential aircraft buyers. This detail alone could sell
your aircraft promptly, and for a higher price. Studies show that the number one complaint of
potential aircraft buyers is that their phone calls never get returned. This is not the case at Steel
Aviation. We have the resources to make sure this is never an issue.
Many of our aircrafts sell without buyers even seeing them and other times there will be a couple
of appointments to show the aircraft. This only happens with qualified candidates who have gone
through our rigorous screening process. We do not send ‘tire kickers’ to waste your time! We
often have a purchase agreement in place and a deposit in escrow before the buyer even views
your aircraft. Buyers are informed before viewing that demo flights are not offered until the
plane is under contract and all negotiating is done with Steel Aviation. This limits your liability
during the sales process.
Excellent Negotiation & Communication Skills
There are several things you need to protect yourself against during the sale of your aircraft.
With our experience we will be able to alert you to any ‘red flags’. We also keep our buyers close
by using members of our team for financing, insurance, and training whenever possible. They
will always alert us to any potential issues that could derail our transaction, which saves you
time and frustration. Our expertise in many cases is what it takes to get the deal done. We have
the tools, market knowledge, industry presence and negotiating skills it takes to move the sale
forward. Our offer-to-close ratio is exceptional.
We want you to be happy and informed during the sales process, but please understand that we
cannot give continuous updates regarding every interaction with each potential buyer. We prefer
to allocate our time to converse with your aircraft’s potential buyers, and complete the necessary
marketing to reach the main target: Getting it sold. Please rest assured that we are working
hard for you!
Marketing Your Aircraft
Selling your aircraft with a company that cannot support a good marketing campaign can
actually cost you money and valuable time. Although our commission may not be the least
expensive in the industry, we would venture to say that we are among the most affordable. We
choose to go the extra-mile to advertise your aircraft in the most effective ways, even when the
costs can be very expensive. Professional photographs and video, social media presence, print
publication advertisements and great aviation connections are just some examples to why Steel
Aviation has the edge over all competition to sell your aircraft.
Training and Delivery
Steel Aviation has access to hundreds of instructors, training facilities, and ferry pilots. This
ensures that you will not lose a potential sale over training or logistical issues. We use highly
qualified pilots to deliver your aircraft to potential buyers. We also have pilots who specialize in
international deliveries. Should we run into that situation, we have you covered.
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Steel Aviation has become a world leader in
aircraft sales, and have sold the highest amount
of used cirrus aircraft on the planet.
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HANGAR WITH STEEL AVIATION
Our New Hangar
We currently have several hangars, including one large hangar that is directly connected to our
FBO and Pilot Lounge. This is where our customers currently hangar their aircraft, when choosing
to broker with Steel Aviation. However, we have been unable to meet the demands, and we are
excited to announce that a new hangar is on the way! The construction is underway, and the
expected completion date is February, 2018. With our customers in mind, this new hangar will
be built to house aircrafts individually - Creating a perfect, no distraction, environment to view
your aircraft. See below why choosing to hangar your aircraft with Steel Aviation will increase
your chances of a sale!
Why Hangar Your Aircraft With Us?
Choosing to hangar your aircraft with Steel Aviation is an excellent choice, especially if you’re
looking for a quick sale. Of course, we cannot guarantee this, but our past results have proven
customers who choose to hangar with Steel Aviation have sold their aircraft in a short amount of
time. Transactions also tend to go smoother, as the aircraft is available for viewing at the buyer’s
request, seven days a week.
Steel Aviation will also thoroughly detail your aircraft. We believe appearance is everything,
especially when they can involve first impressions. This is why we take pictures and videos very
seriously and have our media specialist on site. We have a great location at Phillipsburg Airport
for taking aircraft images. We welcome customers to fly here for aircraft photography (please
make an appointment), and of course, this media luxury will immediately take place when your
aircraft is hangared with Steel Aviation.
Your hangared aircraft will come complete with GPU’s - Allowing buyers to test the avionics
without running down the battery! All potential buyers will have access to all our experts,
ensuring that they have access to readily available information such as financing and insurance.
Also, with A&P’s and a paint & upholstery shop on site, any issues or needed updates can
be dealt with promptly at an excellent rate. This allows for quicker transactions, and some
modifications can actually double the return on your investment! With our vast amount of
knowledge and experience, we can help guide you in the right direction.
We also utilize technology and are able to FaceTime any potential buyers; in case they are
unable to make it to the airport. This allows them to investigate your aircraft in real-time!
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AIRCRAFT MAINTENANCE AND INTERIOR
Aircraft Maintenance
With our qualified A&P’s, aircraft maintenance is just another attribute that Steel Aviation can
offer. Whether you’re in need of an oil change or a complete new engine, Steel Aviation can take
care of you. Choosing to hangar your aircraft with Steel Aviation is an excellent option. Don’t
let any engine troubles be the reason why your aircraft didn’t sell! Aircraft maintenance doesn’t
necessarily mean engine related issues, it covers the entire aircraft from spinner to tail.
At Steel Aviation, we will always give you our honest opinions and in some cases, spending
a little can really bump up the value of your aircraft! Repairing things like cracking decals,
rusted handles and steps, wing-walks, navigation lights etc. can increase your aircraft value
by a considerable amount. From analyzing past sales, we believe you can easily double your
investment. The reason for this is that your aircraft’s fine features will appear immaculate, which
indicates to the buyer that the aircraft has been well looked after. In return, your aircraft will
have a large increase in potential buyers - leading to a greater demand. As a result, your aircraft
will sell for a higher amount, and will typically spend a lot less time on the market!

Aircraft Interior
Steel Aviation doesn’t just stop at aircraft painting and engine maintenance. We offer a complete
refurbished aircraft - which is how the Steel Signature Series work! Steel Aviation is able
to renovate the interior from the most fashionable upholstery to the latest avionics. We can
install custom seats including a variety of styles, patterns and colors. We can even make sure
everything matches, including the center console and arm rests! Our customized options don’t
stop here though. We offer custom embroidery in seats and floor mats! This could include a
name, your aircraft, or your aircraft tail number! There’s very few limits to what we can offer!
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ENGINE PROTECTION PLAN
Extended Service Agreement
Steel Aviation offers an Extended Service Agreement to your engine, which adds value to your
aircraft, as well as peace of mind to your buyer. Also, if you’re looking to sell your aircraft, our
Extended Service Agreement is proven to enhance the speed of the sale.

AeroEngine Protection Corp
In response to increasing cost and maintenance requirements needs within the $219 billion
General Aviation marketplace, a world leader in pioneering engine maintenance programs,
Ron Zilberbrand, CEO of AeroEngine Protection Corporation (AEPCTM), with other industry
professionals with decades of experience, have launched AEPCTM, which provides maintenance
programs for piston engine aircraft.
For protection against unexpected, costly maintenance expenses for piston engine aircraft,
AeroEngine Protection Corporation (AEPC) introduces its new Piston Engine Service Programs
(PESP). As an alternative to the high cost of aircraft maintenance, PESP minimizes the risk of
costly unscheduled service and stabilizes service budgets resulting in predictable maintenance
costs. PESP™ coverage extends beyond the warranty period and includes coverage for both
scheduled and unscheduled service for covered components and accessories. Delivering
predictability, protection, peace of mind and financial stability, AEPC programs are transferable
upon the sale or trade of the covered aircraft resulting in increased aircraft residual value.
Click on the image below for more information!
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TRANSACTION PROCESS
Paperwork & Forms Processing
All the paperwork associated with the sale of an aircraft can be very stressful. Steel Aviation is
here to help, and we handle all of the paperwork during the sales of your aircraft! From purchase
agreements to filing all correct documentation with the FAA, we have you covered!
Please see the items listed below:
•
•
•
•
•

Offer to Purchase Agreements
Addendum’s to Purchase Agreement
Counter Offers
Prepurchase Inspection Agreements
Insurance Coverage Agreements

We also prepare documents for the potential buyer’s loan company including:
•
•
•
•
•
•
•
•
•
•
•
•
•

Bill Of Sale
Purchase Agreements
Notarized Documents
Logbook Copies
Appraisals
Wiring Instructions
Payoff Information
Title Clearance
Lien Payoff Information
Final Settlement Statement, Outlining Costs Pertaining To Both Parties, Etc.
Prepare FAA Forms For Bill Of Sale
Prepare FAA Registration And Transfer Forms
Prepare Any Lien Release Forms, If Required

Title & Escrow
Steel Aviation works exclusively with Aero-Space Reports Title and Escrow located with the FAA
in Oklahoma City, OK. Aero-Space Reports is a nationally recognized title company.
Aero-Space Reports are accredited by NAFCO, NBAA, bonded and insured. Aero Space has the
ability to conduct title searches, hold funds, release liens, and work with Steel Aviation, you and
your potential buyers lending company to allow for a seamless process.
Steel Aviation has negotiated discounted rates, saving our customers a lot of money!
For more information, click on the image below to be directed to their website!
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STEEL FINANCE & INSURANCE
Steel Finance
With todays lending environment it is important that our clients have options. At Steel Aviation
we are often able to get deals completed that other companies cannot accomplish. This is due
to our group of private lenders. We have access to competitive rates, excellent terms, and a
streamlined process that allows buyers to move quickly. Our close relationship with our lenders
allow us to keep track of what is going on this allows us to alert you to any potential issues that
could affect the transaction.
Steel Finance is an all-new financing option offered by Steel Aviation!
We offer the best rates and terms in the industry. We have decided to streamline the purchase
process! If you are buying an aircraft elsewhere, that is totally fine, but if you finance with Steel
Aviation, you’ll enjoy exceptional rates and discounts on other products such as Jeppesen and
Bose! To get started fill out the secure form below!
A Steel Finance application form (PDF) is available to download via the link and a copy is also
attached at the end of this booklet. If you choose to use any of the attached forms with this
booklet, please send them to us via email or fax.
www.steelaviation.com/financing/
Insurance
Steel Aviation works with an insurance specialist who is available to assist buyers in fully
explaining the policies and terms of aircraft insurance. Insurance with certain types of aircraft
can be expensive and difficult to acquire, but our insurance specialist is an expert in these
difficult situations. If it can be accomplished, our specialist will find a way to get it done.
Wings Insurance
When conducting business with our firm, you will enjoy working with the most knowledgeable,
results oriented and genuine aviation insurance professionals in the business. We aim to provide
you with the best coverage’s at the lowest price point available, and then to solidify a long-term
partnership through responsive customer service, creativity, and unparalleled integrity.
Aircraft & Marine
In business since 1982, Aircraft & Marine Insurance Agency, Inc. specializes in aviation and
aircraft insurance, hangar insurance, and boat insurance. Our unique team is comprised of
licensed pilots, former aircraft insurance underwriters, and boating enthusiasts. We handle
insurance within the U.S. and internationally.
For more information, click on the images to be directed to their website!
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MEET THE TEAM
Jaime Steel-Potter | President | jaime@steelaviation.com
If you are looking to sell your plane, look to Jaime Steel. Jaime’s knowledge of the
market, coupled with her in-depth knowledge of avionics and keen business sense,
provide her with the ability to price your plane appropriately, so that it sells quickly at a
price where both parties are satisfied.
Jaime is the top reseller in the world for used Cirrus Aircraft. No one has more experience
in the preowned Cirrus market. Jaime knows and understands the market for most
manufacturers, but absolutely loves the Cirrus product. She owns her own Cirrus, and has
created quite a niche for herself with Cirrus Aircraft.

Danny Potter | Vice President | danny@steelaviation.com
Danny joined Steel Aviation in late 2005 and he enjoys working with all types of clients
from first time buyers to seasoned pilots. You will find him going out of his way to help
you during your transaction. Coming from the construction industry, Danny has a unique
perspective on the market and customer service.
Danny caught the flying bug and it has been nothing but airplanes ever since completing
his private, instrument, multi and commercial ratings. Avionics and glass are Danny’s
specialties, so if you have a question, do not hesitate to ask. You will find him extremely
helpful and honest: A quality that is one of Steel Aviation’s foundations.

Jack Seymour | Media Specialist | jack@steelaviation.com
Jack joined the Steel Aviation team in 2017. He is an aviation enthusiast, who loves to
fly! He has an eye for perfection and a variety of useful computer skills. Coming from a
background in graphic design, he takes care of the social media accounts and the visual
presentation of aircraft listings. Jack also works one-on-one with customers to create
custom aircraft paint schemes.
In 2015, Jack received his Degree in Business Management. During his four years
at college, he spent time learning design and editing programs, while gaining work
experience at design-related institutions.

Mark Wages | Sales Associate | mark@steelaviation.com
Mark started flying in 2000 at the University of North Dakota and continues to be heavily
involved in the aviation industry, since graduating. He also brings years of Real Estate
negotiating to the table. The unique combination of aviation knowledge and extensive
sales experience will ensure you have a high quality aircraft transaction.
Mark is a former Cirrus Factory Instructor and is a current Platinum Cirrus Standardized
Instructor, CFI, CFII, commercial, and multi rated pilot with over 5000 flight hours. For
the last 9 years Mark has specialized in providing Cirrus training and aircraft acquisition
on three continents and 9 countries.

Ken Curell | Flight Instructor CFII | ken@steelaviation.com
Ken brings a wealth of aviation experience, the breadth and depth of which few pilot
acquire. Whether you’re just wanting to get started flying, wanting to return to flying,
wanting to prepare for a professional business/commercial aviation career or be a military
pilot, Ken is able to tailor your training for your desired outcome because he’s done it all.
His 20,000 hours of flying time is spread across more than four decades of flying.
Ken believes there are three major phases in one’s life and distills them down to the
Learning Years, the Earning Years and the Returning Years. He’s now enjoying his
Returning Years.
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Steel Aviation has built a solid reputation that
buyers trust; and trust plays an important role
when choosing to purchase an aircraft.
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TESTIMONIALS
Jaime,
Because I found you by doing a web search and I know the value of your website and its testimonials, I wanted to
write a testimonial of my positive experiences with you and Steel Aviation. Within a relatively short period of time I
did two transactions with you and plan to do my next acquisition with you again, when the market allows. You are
the only person, at this point, whose word I would entirely believe in all aspects of the purchasing or the selling of a
plane - sight unseen. Everything you told me was always 100% accurate and true. I am a person, who is very busy
and who doesn’t have time to negotiate and get deeply involved in the purchase of a plane. Your real value was in
how you handled the entire transaction. It was totally “hands-off” for me during both transactions and everything
went smoothly and efficiently. My only “disappointment” is that you sold my plane too fast! I had hoped to fly it a
bit longer, but as soon as I listed it, you made one phone call and that man purchased my SR22 within days. I don’t
want to knock any other brokers, but until I found your company I had never had a great experience in the past when
purchasing a plane. Needless to say, I am delighted to have found you and I look forward to my next purchase.
Yours truly,
Don Richie
Don.Richie@sequeldata.com

Dear Jaime,
Thanks for the help in selling my cirrus SR/22. The two words that come to mind when I think of how it was to work
with you are “simple” and “easy.” You took the complications out of the entire transaction of brokering my plane.
The advice you provided was always positive, on target and moved the deal forward. You suggested that I demo my
plane, which I did. Then, the one buyer you sent…bought my plane at the price you suggested, which was fair and
a good deal for both parties. Completed the entire transaction from beginning to end in a professional manner with
little involvement from me. The experience was painless. Your advice on how to proceed with new purchase made this
transaction “simple” and “easy.” I know this letter is going on your web site, and that is a recommendation for anyone
looking for a broker. You are second to none. You came highly recommended to me by many pilots I contacted on
COPA I’m glad I listened. My advice to others is, “Don’t be fooled by Jaime’s youth and good looks. Jaime knows more
about brokering planes and how to put a deal together, than anyone in her field.”
Most sincerely,
Vince McDonald
VinceM@nsiserve.com

Jaime,
Thank you again for all of your great service and assistance! I’ve had many fellow pilots comment about how
remarkably fast you were able to turn my aircraft around - and at a very fair price. After several months of debate, I
finally decided to sell my SR20 - the aircraft that I had originally bought through you. I bought the plane from you
because of your great selection and known reputation. Selecting who to use to sell my aircraft was a no-brainer. Your
council and no-pressure approach through the difficult decision to sell was very much appreciated. And most of all,
your willingness to step forward to correct an otherwise frustrating situation during the sale made all the difference to
me. Thank you again for all of you help Jamie! I’ll definitely be back when I’m ready for my next Cirrus!
Regards,
Craig Bieble
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TESTIMONIALS
Dear Jaime,
When I purchased my new SR22 from Cirrus, I asked Cirrus if they would recommend someone to handle the resale of
my SR20. They recommended you and now I know why. You were also recommended to me by a couple other pilots,
who were totally pleased with how you handled their transactions. I’d like to share my experience, so you can use it
on your web site. This was my first experience selling a plane and I had absolutely no idea how to go about it, but
with your help and guidance you made the entire process easy. Your knowledge of the market is impressive and right
on target. You are a really good and solid business woman with a good head on her shoulders. Throughout the entire
process you were extremely helpful and awfully nice. I was very grateful when you dropped everything to help me
when I was down to the wire at the bank and called you for some last minute assistance. No matter what the situation
you remained calm and always knew how to handle whatever came your way. It was very impressive. The timing of
my sale was not great, as the market became saturated shortly after listing my plane causing the prices to drop. But
because of your market savvy, you guided me accurately with respect to my price and I was able to make the sale in
6 months in a very flooded marketplace, so I was very pleased, Jaime, I could go on and on with accolades about you.
I know I would absolutely work with you again in a heartbeat. Should anyone want to communicate with me directly
regarding your business ethics, they are welcome to email me.
Stay well,
Dr. Joseph Ornato

SOCIAL MEDIA REVIEWS
Top quality, honest aircraft brokers. I recommend Jaime above all others. I wasted so much time and money trying
and failing to find a great aircraft. I was referred to Jaime by a friend and I finally contacted her - it was like a breath
of fresh air and things just worked. She is honest and very hard working. She found the perfect airplane at the right
price. My advice just call Jaime, I will when we sell or upgrade, it will save you time and money but most of all she will
give you piece of mind! Thanks Jaime! - Mike Much

I have sold 2 Cirrus airplanes through Jamie. Great experience both times. I highly recommend Steel Aviation to
anyone looking to buy/sell an airplane. Integrity, honesty, and transparency are very evident in her business practices.
- Randy Stinger

Great company to work with! Jamie was extremely helpful in my purchase!! Thanks!! - Jeff Ray
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PLEASE FILL OUT THIS AIRCRAFT QUESTIONNAIRE ACCURATELY AND COMPLETELY
Aircraft Questionnaire
Personal Information
Full Name:
Address:
City:
Home Phone:
Email:

Date:

Cell Phone:

Aircraft Information
Manufacturer :
Year:

N-Number:

State:

Model:

Zip Code:
Work Phone:

Serial Number:

Reason for selling:
How is the aircraft used?
Date of purchase:
Aircraft Location:

Number of previous owners:
Is the aircraft hangared

Last Annual Date:
Last IFR Date:

Performed by:
Performed by:

Useful Load:

Fuel Consumption:

Cruising Speed:

Total Airframe Time:
Single Engine Time:
Single Prop Time:
Please give a brief description of the history of the airplane.
Multi-Engine Aircraft Only
Left Engine Time:
Left Prop Time:
Right Engine Time:
Right Prop Time:
Facility of last overhaul:
Date of last overhaul:
Are all logbooks complete and continuous? (If no, please explain).

Any corrosion?
Any sun damage?
Briefly explain all damage history, if any.

Any hail damage?

Please rate the EXTERIOR of the airplane 1-10 (1 - being extremely poor, and 10 being perfect), and give
a brief description of why you have given this rating. Please be honest and as informative as possible.

Please rate the INTERIOR of the airplane 1-10 (1 - being extremely poor, and 10 being perfect), and give
a brief description of why you have given this rating. Please be honest and as informative as possible.

Please list any notable features that are included with the airplane.

Aircraft Avionics & Additional Equipment (Please Give Model Info When Necessary)

Primary Function Display (PFD):
Multi-Function Display (MFD):
NAV/COM 2:
NAV/COM 1:
Auto Pilot:
Transponder:
GPS:
Audio Panel:
DME:
ADF:
Stormscope:
HSI:
Engine Monitoring:
Traffic:
Terrain:
Charts:
Intercom:
Flight Director:
XM Radio:
WAAS:
XM Weather:
Enhanced Vision System (EVS):
Dual Ahars:
Dual Air Data Computers:
Yaw Damper:
Electronic Stability Protection (ESP):
TKS Inadverting Deicing:
Flight Into Known Ice (FIKI):
6 Point Engine Mount:
Rosen Sunvisors:
Platinum Engine:
Turbo:
Air Conditioning:
Please list any other notable avionics and additional equipment.

Additional comments and information.

As the owner or representative of this aircraft, I warrant that this information is true and accurate. I am also aware that there
are two pages,and I agree to hold Steel Aviation, Inc. and it’s agents harmless in the event an error is made on my part.

Signature

Date

AIRCRAFT AGENCY AGREEMENT
“Exclusive Right to Sell”

Manufacturer :
Year:

N-Number:

Model:

Serial Number:

THIS AIRCRAFT BROKERAGE AGREEMENT ("Agreement"), dated
is made and entered
into by and between
("Seller"), and Steel Aviation, Inc., an Ohio corporation (”Broker”).

Seller and Broker Agree as Follows:
Appointment of Broker. Subject to and upon the terms and conditions of this Agreement, Seller hereby employs Broker as
Seller's exclusive broker, and hereby grants to Broker the exclusive worldwide right to sell, broker and market the
hereinafter-described Aircraft, during the term of this Agreement. Seller shall not grant to any other entity or individual any rights
whatsoever in connection with the sale of the Aircraft during the term of this Agreement. As used herein, "Aircraft" means and
refers to the aircraft as described above.
Term. The term of this Agreement shall commence on the date of this Agreement and shall continue for a period of six (6) months
and thereafter unless and until terminated by either party by the giving of fifteen (15) days' notice to the other. Notwithstanding
the termination of the term of this Agreement, the compensation described in Section 6 shall be due and payable to Broker by
Seller if, within the ninety (90) day period following the effective date of any termination of this Agreement, Seller sells or agrees
to sell the Aircraft to any person or entity (including any associated company or affiliate thereof) introduced to Seller by Broker or
any agent or representative of Broker during the term of this Agreement.
Broker's Representations and Covenants. Broker is engaged in the business of selling corporate turbine-powered, jet and
piston aircraft and has the capabilities reasonably necessary to perform the services contemplated by this Agreement. Broker has
adequate capabilities to conduct a continuous sales campaign for the sale of the Aircraft and will actively pursue the representation
and sale of the Aircraft.
Seller's Representations and Covenants. Seller represents that it is the sole owner of the Aircraft free and clear of any claim
thereto by or lien or encumbrance thereon in favor of any other person or entity, and will deliver to the purchaser good and
marketable title to the Aircraft free and clear of all claims, liens and encumbrances. If Seller withdraws the Aircraft from the market
prior to the termination of the term of this Agreement, Seller will reimburse Broker for all reasonable advertising and selling costs
relating to the Aircraft.

Seller’s Signature

Date

Broker’s Signature (Steel Aviation)

Date

This agreement maybe executed in any number of counterparts, all of which taken together shall constitute one and the same instrument, and any of the parties hereto may execute this Agreement
by signing any such counterpart. The parties agree that this Agreement, any documents to be delivered pursuant to this Agreement and any notices hereunder may be transmitted between them by
email and/or by facsimile. The parties intend that faxed signatures and electronically imaged signatures such as PDF files shall constitute original signatures and are binding on all parties.

Marketing and Sale of Aircraft. Seller agrees to sell Aircraft upon acceptance of a purchase offer, payable in cash in U.S.
currency at closing. Seller agrees that at the time of sale Seller shall provide Aircraft to Buyer in airworthy condition free and clear
of all liens and encumbrances. Seller reserves the right to accept or reject any offer that may be submitted. Marketing and
Advertising will be done at the total expense and discretion of the Broker. Should the seller decide to remove the aircraft from the
market at any time before the listing period has expired, Steel Aviation is owed costs of advertising and media limited to $2,000.
THE AIRCRAFT IS TO BE SOLD "AS IS", "WHERE IS" AND WITHOUT ANY WARRANTY, EXPRESS OR IMPLIED, INCLUDING BUT NOT
LIMITED TO ANY WARRANTY OF MERCHANTABILITY OR FITNESS FOR ANY PARTICULAR USE OR PURPOSE. NEITHER SELLER
NOR BROKER SHALL BE LIABLE FOR ANY CONSEQUENTIAL DAMAGES INCURRED BY ANY PURCHASER OR ANYONE CLAIMING
THROUGH SUCH PURCHASER EVEN IF IT HAS BEEN ADVISED IN ADVANCE ABOUT THE POSSIBILITY OF SUCH DAMAGES.

It is agreed that in the case of a dispute the prevailing party shall have the right to collect from the other party its reasonable
costs and attorney fees incurred in enforcing this agreement. It is agreed that the laws of the State of Ohio will govern this
agreement.
To indemnify and hold harmless Agent from any liability, claims, damages, causes of actions or suits arising out of, or relating to,
the sale or use of the Aircraft, including failure of Seller to disclose any material information to Agent relating to the Aircraft, The
misrepresentation by Seller to any prospective buyer regarding The Aircraft or its condition, or the incorrect use of any form
used in the transaction by any party to the transaction, including the Agent.
Broker's Compensation. Broker's compensation will be Four and Nine Tenths Percent (4.9%) of the contracted sale price prior
to any concessions for inspection discrepancies and excluding any applicable sales or use taxes, payable at the time of the
closing of the sale by bank wire transfer or other means of remittance acceptable to Broker. Broker's compensation as set forth
herein shall be payable in respect of any sale of the Aircraft consummated during the term hereof or within the 90 day period
immediately following termination of the term of this Agreement as described in Section 2. It is agreed that if Seller retains a
deposit as a result of a non consummated sale. Deposit will be split between Broker and Seller.
Entire Agreement; Binding Effect. This Agreement contains the entire agreement of the parties with respect to the subject
matter hereof and supersedes any other discussions or agreements relating to the subject of this Agreement. This Agreement
shall be binding upon and shall inure to the benefit of the parties hereto and their respective heirs, successors, successors-in-title
and assigns, as the case may be.
Amendments Modifications and Notifications. Neither this Agreement nor any provision hereof may be altered, amended,
modified or changed orally, but may be so altered, amended, modified or changed only by an instrument in writing signed by the
party against whom enforcement of such alteration, amendment, modification or change is sought.

It is agreed by both parties that electronic signatures and electronic copies of documents are acceptable
for all aspects of this transaction.
IN WITNESS WHEREOF, the parties hereto have executed this Agreement or have caused this Agreement to be
executed as of the date first above written.

Seller’s Signature

Date

Broker’s Signature (Steel Aviation)

Date

This agreement maybe executed in any number of counterparts, all of which taken together shall constitute one and the same instrument, and any of the parties hereto may execute this Agreement
by signing any such counterpart. The parties agree that this Agreement, any documents to be delivered pursuant to this Agreement and any notices hereunder may be transmitted between them by
email and/or by facsimile. The parties intend that faxed signatures and electronically imaged signatures such as PDF files shall constitute original signatures and are binding on all parties.

HANGAR YOUR AIRCRAFT WITH STEEL AVIATION
INFORMATION BELOW WILL ONLY APPLY TO AIRCRAFTS THAT ARE HOUSED AT STEEL AVIATION

Full Name:
Phone Number:
Manufacturer :
Year:

N-Number:

Email:
Model:

Serial Number:

In order to service our clients in the best way possible we will hangar your aircraft here with us - at Steel
Aviation. This allows a totally hands-off experience for you. We find that aircraft that “live” with us typically
sell faster and it is less hassle for our owners. However, rest assured no matter what option you choose
Steel Aviation is an extremely effective aircraft sales organization.
You may keep your aircraft with you at your own location during the listing period. Should you choose this
option, you will be responsible for showing your aircraft and ensuring your aircraft is clean and presentable.
You may also be responsible for providing photos of the aircraft, logbooks and other needed information.
The Aircraft will be professionally detailed before potential clients view aircraft. There is no charge for this service for
aircraft hangared with Steel Aviation, Inc. Hangar rent is $295.00 per month in Ohio and will be billed monthly to the
airport. We ask you to place a credit card on file. You are responsible for getting the aircraft to our hangar, or the cost
of sending a ferry pilot to pick up the aircraft. Should your aircraft need maintenance while here at Steel Aviation, we
have an on-site maintenance shop, or the aircraft can be ferried to a service center of your choice. Owner is responsible for keeping Steel Aviation aware of any issues that need attention (i.e. Service Bulletin’s. AD’s Oil Changes
etc.). Owner is responsible for ferry pilot, fuel, and maintenance charges. These will be invoiced to the Seller by
Steel Aviation and are due and payable upon completion.
Steel Aviation will insure your aircraft while it is in our possession. You are responsible for payment of the premium,
which will be billed on a monthly basis. You and any lienholders will be named under additional insured and issued a
binder. This insurance coverage includes sales and demo coverage essentials, while your aircraft is for sale. It is the
sellers responsibility to notify Steel Aviation that they would like to have their aircraft added to Steel Aviation’s policy.

Please check this box to add the aircraft to Steel Aviation’s policy.

PLEASE SIGN BELOW IF YOU WOULD LIKE TO HANGAR YOUR AIRCRAFT WITH STEEL AVIATION.

Agent’s Signature

Date

Buyer’s Signature

Date

This agreement maybe executed in any number of counterparts, all of which taken together shall constitute one and the same instrument, and any of the parties hereto may execute this Agreement
by signing any such counterpart. The parties agree that this Agreement, any documents to be delivered pursuant to this Agreement and any notices hereunder may be transmitted between them by
email and/or by facsimile. The parties intend that faxed signatures and electronically imaged signatures such as PDF files shall constitute original signatures and are binding on all parties.
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